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Computer Weekly , 15th March 1979  

Breaking into the Russian market  ʇʨʦʨʳʚ ʥʘ ʨʫʩʩʢʠʡ ʨʳʥʦʢ 

Western computer manufacturers have long 

cast envious eyes on the Russian computer 

market. By Western standards, the Soviet 

Union is heavily under - computerized  both 

in nu mbers of systems and range of 

applications, but although the country is 

co mmitted to large expenditures on 

computing, there is no potential bonanza 

for Western suppliers.  

The use of computers in Russia is tied to a 

plan that recognizes  their role in making 

government, industry and services more 

efficient. The plan is bound into the 

growth of the Russian computer industry and 

those of allied economies in Eastern 

Europe.  

Through the «Rjad » plan for a unified range 

of East European computers and peripherals, 

the USSR has access to most of the computing 

power it needs but less so in minicomputers. 

For the Western supplier, except in 

exceptional circumstances  there is no market 

for mainframes.  

Minicomputers are being bought for specific 

applications, but as local supplies 

increase, they will follow the path of the 

mainframes. Because the USSR never embarked 

upon the widespread use of mainframes as in 

the West,  the use of multiple mini and 

microcomputers instead of mainframes 

receives sympathetic attention. Easy to use 

systems with Cyrillic  software, keyboards 

and printers are being installed to replace 

manual systems. Just as in the West, 

technical skills are s carce commodities, 

and thus the attractions of simple 

terminal - driven systems with fast delivery 

and quick implementation are substantial. 

In theory there is a market for large ðscale 

scientific machines of the kind produced by 

Control Data , but such sales are so beset 

by political considerations, restrictions 

and the need for approvals, that in 

practice it is difficult to complete a 

sale.  

ɿʘʧʘʜʥʳʝ ʧʨʦʠʟʚʦʜʠʪʝʣʠ ʢʦʤʧʴʶʪʝʨʦʚ ʜʘʚʥʦ 

ʩ ʟʘʚʠʩʪʴʶ ʩʤʦʪʨʷʪ ʥʘ ʨʦʩʩʠʡʩʢʠʡ ʨʳʥʦʢ. 

ʇʦ ʟʘʧʘʜʥʳʤ ʤʝʨʢʘʤ, ʉʦʚʝʪʩʢʠʡ ʉʦʶʟ ʩʠʣʴʥʦ 

ʥʝʜʦʢʦʤʧʴʶʪʝʨʠʟʠʨʦʚʘʥ ʢʘʢ ʧʦ ʢʦʣʠʯʝʩʪʚʫ 

ʩʠʩʪʝʤ, ʪʘʢ ʠ ʧʦ ʩʧʝʢʪʨʫ ʧʨʠʣʦʞʝʥʠʡ, ʥʦ, 

ʥʝʩʤʦʪʨʷ ʥʘ ʟʥʘʯʠʪʝʣʴʥʳʝ ʨʘʩʭʦʜʳ ʥʘ 

ʚʳʯʠʩʣʠʪʝʣʴʥʫʶ ʪʝʭʥʠʢʫ, ʜʣʷ ʟʘʧʘʜʥʳʭ 

ʧʦʩʪʘʚʱʠʢʦʚ ʵʪʦ ʥʝ ʧʨʝʜʩʪʘʚʣʷʝʪ ʥʠʢʘʢʦʡ 

ʚʳʛʦʜʳ. 

ʀʩʧʦʣʴʟʦʚʘʥʠʝ ʢʦʤʧʴʶʪʝʨʦʚ ʚ ʈʦʩʩʠʠ 

ʩʚʷʟʘʥʦ ʩ ʧʣʘʥʦʤ, ʢʦʪʦʨʳʡ ʧʨʠʟʥʘʝʪ ʠʭ 

ʨʦʣʴ ʚ ʧʦʚʳʰʝʥʠʠ ʵʬʬʝʢʪʠʚʥʦʩʪʠ 

ʛʦʩʫʜʘʨʩʪʚʝʥʥʦʛʦ ʫʧʨʘʚʣʝʥʠʷ, 

ʧʨʦʤʳʰʣʝʥʥʦʩʪʠ ʠ ʩʬʝʨʳ ʫʩʣʫʛ. ʕʪʦʪ ʧʣʘʥ 

ʩʚʷʟʘʥ ʩ ʨʦʩʪʦʤ ʨʦʩʩʠʡʩʢʦʡ ʢʦʤʧʴʶʪʝʨʥʦʡ 

ʧʨʦʤʳʰʣʝʥʥʦʩʪʠ ʠ ʵʢʦʥʦʤʠʢʠ ʩʦʶʟʥʠʢʦʚ ʚ 

ɺʦʩʪʦʯʥʦʡ ɽʚʨʦʧʝ. 

ɹʣʘʛʦʜʘʨʷ ʧʣʘʥʫ çʈʷʜè ʧʦ ʩʦʟʜʘʥʠʶ ʝʜʠʥʦʡ 

ʣʠʥʝʡʢʠ ʚʦʩʪʦʯʥʦʝʚʨʦʧʝʡʩʢʠʭ ʢʦʤʧʴʶʪʝʨʦʚ ʠ 

ʧʝʨʠʬʝʨʠʡʥʳʭ ʫʩʪʨʦʡʩʪʚ ʉʉʉʈ ʠʤʝʝʪ ʜʦʩʪʫʧ 

ʢ ʙʦʣʴʰʝʡ ʯʘʩʪʠ ʥʝʦʙʭʦʜʠʤʳʭ ʝʤʫ 

ʚʳʯʠʩʣʠʪʝʣʴʥʳʭ ʤʦʱʥʦʩʪʝʡ, ʥʦ ʚ ʤʝʥʴʰʝʡ 

ʩʪʝʧʝʥʠ ʢ ʤʠʥʠ-ʢʦʤʧʴʶʪʝʨʘʤ. ɼʣʷ ʟʘʧʘʜʥʳʭ 

ʧʦʩʪʘʚʱʠʢʦʚ, ʟʘ ʠʩʢʣʶʯʝʥʠʝʤ ʦʩʦʙʳʭ 

ʦʙʩʪʦʷʪʝʣʴʩʪʚ, ʨʳʥʦʢ ʤʵʡʥʬʨʝʡʤʦʚ 

ʦʪʩʫʪʩʪʚʫʝʪ. ʄʠʥʠ-ʢʦʤʧʴʶʪʝʨʳ ʟʘʢʫʧʘʶʪʩʷ 

ʜʣʷ ʢʦʥʢʨʝʪʥʳʭ ʟʘʜʘʯ, ʥʦ ʧʦ ʤʝʨʝ ʨʦʩʪʘ 

ʤʝʩʪʥʳʭ ʧʦʩʪʘʚʦʢ ʦʥʠ ʧʦʩʣʝʜʫʶʪ ʧʨʠʤʝʨʫ 

ʤʵʡʥʬʨʝʡʤʦʚ. ʇʦʩʢʦʣʴʢʫ ʉʉʉʈ ʪʘʢ ʠ ʥʝ 

ʧʨʠʙʝʛʥʫʣ ʢ ʰʠʨʦʢʦʤʫ ʠʩʧʦʣʴʟʦʚʘʥʠʶ 

ʤʵʡʥʬʨʝʡʤʦʚ, ʢʘʢ ʥʘ ɿʘʧʘʜʝ, ʠʩʧʦʣʴʟʦʚʘʥʠʝ 

ʥʝʩʢʦʣʴʢʠʭ ʤʠʥʠ-  ʠ ʤʠʢʨʦʢʦʤʧʴʶʪʝʨʦʚ 

ʚʤʝʩʪʦ ʤʵʡʥʬʨʝʡʤʦʚ ʚʳʟʳʚʘʝʪ ʩʦʯʫʚʩʪʚʝʥʥʦʝ 

ʦʪʥʦʰʝʥʠʝ. ʇʨʦʩʪʳʝ ʚ ʠʩʧʦʣʴʟʦʚʘʥʠʠ 

ʩʠʩʪʝʤʳ ʩ ʢʠʨʠʣʣʠʯʝʩʢʠʤ ʧʨʦʛʨʘʤʤʥʳʤ 

ʦʙʝʩʧʝʯʝʥʠʝʤ, ʢʣʘʚʠʘʪʫʨʦʡ ʠ ʧʨʠʥʪʝʨʘʤʠ 

ʟʘʤʝʥʷʶʪ ʩʠʩʪʝʤʳ ʩ ʨʫʯʥʳʤ ʫʧʨʘʚʣʝʥʠʝʤ. 

ʂʘʢ ʠ ʥʘ ɿʘʧʘʜʝ, ʪʝʭʥʠʯʝʩʢʠʝ ʥʘʚʳʢʠ ï 

ʜʝʬʠʮʠʪʥʳʡ ʪʦʚʘʨ, ʧʦʵʪʦʤʫ ʧʨʠʚʣʝʢʘʪʝʣʴʥʳ 

ʧʨʦʩʪʳʝ ʩʠʩʪʝʤʳ ʩ ʫʧʨʘʚʣʝʥʠʝʤ ʯʝʨʝʟ 

ʪʝʨʤʠʥʘʣ, ʙʳʩʪʨʦʡ ʜʦʩʪʘʚʢʦʡ ʠ ʚʥʝʜʨʝʥʠʝʤ. 

ʊʝʦʨʝʪʠʯʝʩʢʠ ʩʫʱʝʩʪʚʫʝʪ ʨʳʥʦʢ ʜʣʷ 

ʢʨʫʧʥʦʤʘʩʰʪʘʙʥʳʭ ʥʘʫʯʥʳʭ ʤʘʰʠʥ, ʧʦʜʦʙʥʳʭ 

ʪʝʤ, ʯʪʦ ʧʨʦʠʟʚʦʜʠʪ Control Data , ʥʦ 

ʪʘʢʠʝ ʧʨʦʜʘʞʠ ʥʘʩʪʦʣʴʢʦ ʦʛʨʘʥʠʯʝʥʳ 

ʧʦʣʠʪʠʯʝʩʢʠʤʠ ʩʦʦʙʨʘʞʝʥʠʷʤʠ, 

ʦʛʨʘʥʠʯʝʥʠʷʤʠ ʠ ʥʝʦʙʭʦʜʠʤʦʩʪʴʶ 
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Probably the best marketing opportunity 

lies with microcomputers. At the 

Informtechnika Exhibition  in Moscow last 

month,  mainframes were conspicuous by their 

absence, minicomputers were shown for 

particular applications, but 

microprocessors were in abundance. Of the 

major suppliers at the exhibition, IBM gave 

pride of place to a laser printer, CI I - HB 

had a graph plotting Le vel 61/60, Burroughs  

displayed a B80 and word processing 

equipment, and Redifon , the only UK 

computer manufacturer present had two large 

working R850 DDP configurations with 

telecommunications networks. The largest 

stand was that set - up by Wang.  

 

The novel aspect of the exhibition, 

however, was the presence of the major 

distributors of personal computers. With 

their long history of innovative use of 

equipment designed for other purposes, the 

Soviet Union could well be attracted to the 

development of personal  computers for 

business application use. The low cost and 

high technology transfer benefits must be 

attractive.  

 

Market entry in the USSR is expensive and 

lengthy for the Western supplier. The best 

way in is probably to exhibit at the many 

exhibitions organ ized  by the ExpoCentre  in 

Moscow. The exhibitions are well attended 

by the whole spectrum of foreign trade 

organizations and end - users from all parts 

of the USSR.  

All commercial transactions are completed 

through the appropriate foreign trade 

organizations , the government ðrun 

import/export agencies staffed by technical 

and commercial specialists. These people 

are highly professional in their operations 

and formidable in their negotiating 

expertise. As a result, contractual 

negotiations are detailed and exha ustive.  

 

 

ʩʦʛʣʘʩʦʚʘʥʠʡ, ʯʪʦ ʥʘ ʧʨʘʢʪʠʢʝ ʟʘʢʣʶʯʠʪʴ 

ʩʜʝʣʢʫ ʩʣʦʞʥʦ. 

ʇʦʞʘʣʫʡ, ʣʫʯʰʘʷ ʤʘʨʢʝʪʠʥʛʦʚʘʷ ʚʦʟʤʦʞʥʦʩʪʴ 

ʩʚʷʟʘʥʘ ʩ ʤʠʢʨʦʢʦʤʧʴʶʪʝʨʘʤʠ. ʅʘ ʚʳʩʪʘʚʢʝ 

«ʀʥʬʦʨʤʪʝʭʥʠʢʘè ʚ ʄʦʩʢʚʝ ʚ ʧʨʦʰʣʦʤ ʤʝʩʷʮʝ 

ʤʵʡʥʬʨʝʡʤʳ ʙʨʦʩʘʣʠʩʴ ʚ ʛʣʘʟʘ ʩʚʦʠʤ 

ʦʪʩʫʪʩʪʚʠʝʤ, ʤʠʥʠ-ʢʦʤʧʴʶʪʝʨʳ ʙʳʣʠ 

ʧʨʝʜʩʪʘʚʣʝʥʳ ʜʣʷ ʢʦʥʢʨʝʪʥʳʭ ʧʨʠʣʦʞʝʥʠʡ, ʘ 

ʚʦʪ ʤʠʢʨʦʧʨʦʮʝʩʩʦʨʳ ʙʳʣʠ ʚ ʠʟʦʙʠʣʠʠ. ʀʟ 

ʦʩʥʦʚʥʳʭ ʧʦʩʪʘʚʱʠʢʦʚ ʥʘ ʚʳʩʪʘʚʢʝ IBM 

ʧʦʯʸʪʥʦʝ ʤʝʩʪʦ ʟʘʥʷʣ ʣʘʟʝʨʥʳʡ ʧʨʠʥʪʝʨ, 

CII -HB ʧʨʝʜʩʪʘʚʠʣʘ ʛʨʘʬʦʧʦʩʪʨʦʠʪʝʣʴ Level 

61/60, Burroughs  ʧʨʝʜʩʪʘʚʠʣ B80 ʠ 

ʪʝʢʩʪʦʚʳʡ ʨʝʜʘʢʪʦʨ, ʘ Redifon , 

ʝʜʠʥʩʪʚʝʥʥʳʡ ʙʨʠʪʘʥʩʢʠʡ ʧʨʦʠʟʚʦʜʠʪʝʣʴ 

ʢʦʤʧʴʶʪʝʨʦʚ, ʧʨʝʜʩʪʘʚʠʣ ʜʚʘ ʙʦʣʴʰʠʭ 

ʨʘʙʦʯʠʭ ʢʦʤʧʴʶʪʝʨʘ R850 DDP ʩ 

ʪʝʣʝʢʦʤʤʫʥʠʢʘʮʠʦʥʥʳʤʠ ʩʝʪʷʤʠ. ʉʘʤʳʡ 

ʙʦʣʴʰʦʡ ʩʪʝʥʜ ʙʳʣ ʫ Wang.  

ʆʜʥʘʢʦ ʥʦʚʠʟʥʦʡ ʚʳʩʪʘʚʢʠ ʩʪʘʣʦ 

ʧʨʠʩʫʪʩʪʚʠʝ ʢʨʫʧʥʳʭ ʜʠʩʪʨʠʙʴʶʪʦʨʦʚ 

ʧʝʨʩʦʥʘʣʴʥʳʭ ʢʦʤʧʴʶʪʝʨʦʚ. ɹʣʘʛʦʜʘʨʷ 

ʙʦʛʘʪʦʡ ʠʩʪʦʨʠʠ ʠʥʥʦʚʘʮʠʦʥʥʦʛʦ 

ʠʩʧʦʣʴʟʦʚʘʥʠʷ ʦʙʦʨʫʜʦʚʘʥʠʷ, 

ʧʨʝʜʥʘʟʥʘʯʝʥʥʦʛʦ ʜʣʷ ʜʨʫʛʠʭ ʮʝʣʝʡ, 

ʉʦʚʝʪʩʢʠʡ ʉʦʶʟ ʚʧʦʣʥʝ ʤʦʛ ʙʳʪʴ 

ʟʘʠʥʪʝʨʝʩʦʚʘʥ ʚ ʨʘʟʨʘʙʦʪʢʝ ʧʝʨʩʦʥʘʣʴʥʳʭ 

ʢʦʤʧʴʶʪʝʨʦʚ ʜʣʷ ʙʠʟʥʝʩ-ʧʨʠʣʦʞʝʥʠʡ. ʅʠʟʢʘʷ 

ʩʪʦʠʤʦʩʪʴ ʠ ʚʳʩʦʢʠʝ ʧʨʝʠʤʫʱʝʩʪʚʘ 

ʪʨʘʥʩʬʝʨʘ ʪʝʭʥʦʣʦʛʠʡ ʜʦʣʞʥʳ ʙʳʪʴ 

ʧʨʠʚʣʝʢʘʪʝʣʴʥʳʤʠ. 

ɺr ʭʦʜ ʥʘ ʨʳʥʦʢ ʉʉʉʈ ʜʣʷ ʟʘʧʘʜʥʦʛʦ 

ʧʦʩʪʘʚʱʠʢʘ ï ʜʦʨʦʛʦʩʪʦʷʱʠʡ ʠ ʜʣʠʪʝʣʴʥʳʡ 

ʧʨʦʮʝʩʩ. ʃʫʯʰʠʡ ʩʧʦʩʦʙ ï ʵʪʦ, ʚʝʨʦʷʪʥʦ, 

ʫʯʘʩʪʠʝ ʚ ʤʥʦʛʦʯʠʩʣʝʥʥʳʭ ʚʳʩʪʘʚʢʘʭ, 

ʦʨʛʘʥʠʟʦʚʘʥʥʳʭ ʕʢʩʧʦʮʝʥʪʨʦʤ ʚ ʄʦʩʢʚʝ. 

ɺʳʩʪʘʚʢʠ ʧʨʠʚʣʝʢʘʶʪ ʰʠʨʦʢʠʡ ʩʧʝʢʪʨ 

ʚʥʝʰʥʝʪʦʨʛʦʚʳʭ ʦʨʛʘʥʠʟʘʮʠʡ ʠ ʢʦʥʝʯʥʳʭ 

ʧʦʣʴʟʦʚʘʪʝʣʝʡ ʩʦ ʚʩʝʛʦ ʉʉʉʈ.  

ɺʩʝ ʢʦʤʤʝʨʯʝʩʢʠʝ ʩʜʝʣʢʠ ʦʩʫʱʝʩʪʚʣʷʶʪʩʷ 

ʯʝʨʝʟ ʩʦʦʪʚʝʪʩʪʚʫʶʱʠʝ ʚʥʝʰʥʝʪʦʨʛʦʚʳʝ 

ʦʨʛʘʥʠʟʘʮʠʠ ï ʛʦʩʫʜʘʨʩʪʚʝʥʥʳʝ ʠʤʧʦʨʪʥʦ-

ʵʢʩʧʦʨʪʥʳʝ ʘʛʝʥʪʩʪʚʘ, ʫʢʦʤʧʣʝʢʪʦʚʘʥʥʳʝ 

ʪʝʭʥʠʯʝʩʢʠʤʠ ʠ ʢʦʤʤʝʨʯʝʩʢʠʤʠ 

ʩʧʝʮʠʘʣʠʩʪʘʤʠ. ʕʪʠ ʣʶʜʠ ʦʪʣʠʯʘʶʪʩʷ 

ʚʳʩʦʢʠʤ ʧʨʦʬʝʩʩʠʦʥʘʣʠʟʤʦʤ ʚ ʩʚʦʝʡ ʨʘʙʦʪʝ 

ʠ ʦʙʣʘʜʘʶʪ ʚʥʫʰʠʪʝʣʴʥʳʤ ʦʧʳʪʦʤ ʚʝʜʝʥʠʷ 

ʧʝʨʝʛʦʚʦʨʦʚ. ɺ ʨʝʟʫʣʴʪʘʪʝ ʧʝʨʝʛʦʚʦʨʳ ʧʦ 

https://retro-computer.ru/home.aspx#/item/Rediffusion_MKIII_Terminal


https://retro - computer.ru/home.aspx#/item/Rediffusion_MKIII_Terminal   

3 
ʂʦʤʧʠʣʷʮʠʷ ʠ ʨʝʜʘʢʪʫʨʘ: Retro - computer . ru  

 

 

 

The Soviet Union expects performance, is 

prepared to pay for it and will not 

tolerate mediocrity. Business dealings are 

scrupulously fair and payments are made on 

time. The overall business climate in 

Russia is conservative. It takes time to 

become accepted as a supplier.  

 

Computer acquisitions are often planned 

years ahead so the individual system buying 

cycle is slow. When confidence is 

established, business becomes predictable 

provided that the supplier continues to 

perform. IN evaluating su ppliers the Soviet 

Union is careful and methodical. Its 

starting point is the same criteria used by 

computer buyers everywhere  company 

stability, ability to solve problems, 

growth potential and future possibilities, 

terms and conditions etc.  

 

Its follow ðon position is more inscrutable: 

the qualitative issues of local staff and 

organization, commitment to the Soviet 

market, spares support, all levels of 

education and training, literature, 

reference manuals and finally sheer stamina 

to satisfy demanding and di scerning 

customers. Foreign currency is available 

only for important projects which 

inevitably are monitored from pre ðcontract 

to post ðinstallation. Complete success is 

the major criterion. Thus the Soviet Union 

looks for across - the ðboard services and 

orga nization from the supplier.  

 

In practice, Soviet customers adopt a 

policy of self - reliance, which is more in 

line with the national character. Users are 

not over - demanding of support services. In 

fact, they are easy to deal with and make 

excellent reference s. Above all, they are 

more creative and innovative in their use 

of systems than equivalent Western 

organizations. In marketing computer 

systems in the Soviet Union it must be 

ʢʦʥʪʨʘʢʪʘʤ ʧʨʦʭʦʜʷʪ ʜʝʪʘʣʴʥʦ ʠ 

ʠʩʯʝʨʧʳʚʘʶʱʝ. 

ʉʦʚʝʪʩʢʠʡ ʉʦʶʟ ʦʞʠʜʘʝʪ ʦʪ ʧʦʩʪʘʚʱʠʢʦʚ 

ʢʘʯʝʩʪʚʝʥʥʦʡ ʨʘʙʦʪʳ, ʛʦʪʦʚ ʟʘ ʥʝʸ ʧʣʘʪʠʪʴ 

ʠ ʥʝ ʪʝʨʧʠʪ ʧʦʩʨʝʜʩʪʚʝʥʥʦʩʪʠ. ɼʝʣʦʚʳʝ 

ʦʪʥʦʰʝʥʠʷ ʙʝʟʫʧʨʝʯʥʳ, ʘ ʧʣʘʪʝʞʠ 

ʧʨʦʠʟʚʦʜʷʪʩʷ ʚʦʚʨʝʤʷ. ʆʙʱʠʡ ʜʝʣʦʚʦʡ 

ʢʣʠʤʘʪ ʚ ʈʦʩʩʠʠ ʢʦʥʩʝʨʚʘʪʠʚʝʥ. ʊʨʝʙʫʝʪʩʷ 

ʚʨʝʤʷ, ʯʪʦʙʳ ʩʪʘʪʴ ʧʦʩʪʘʚʱʠʢʦʤ. 

 

ʇʨʠʦʙʨʝʪʝʥʠʝ ʢʦʤʧʴʶʪʝʨʦʚ ʯʘʩʪʦ 

ʧʣʘʥʠʨʫʝʪʩʷ ʥʘ ʛʦʜʳ ʚʧʝʨʸʜ, ʧʦʵʪʦʤʫ ʮʠʢʣ 

ʧʦʢʫʧʢʠ ʦʪʜʝʣʴʥʦʡ ʩʠʩʪʝʤʳ ʤʝʜʣʝʥʥʳʡ. 

ʂʦʛʜʘ ʜʦʚʝʨʠʝ ʫʩʪʘʥʦʚʣʝʥʦ, ʙʠʟʥʝʩ 

ʩʪʘʥʦʚʠʪʩʷ ʧʨʝʜʩʢʘʟʫʝʤʳʤ ʧʨʠ ʫʩʣʦʚʠʠ, ʯʪʦ 

ʧʦʩʪʘʚʱʠʢ ʧʨʦʜʦʣʞʘʝʪ ʨʘʙʦʪʘʪʴ. ɺ ʦʮʝʥʢʝ 

ʧʦʩʪʘʚʱʠʢʦʚ ʉʦʚʝʪʩʢʠʡ ʉʦʶʟ ʧʨʦʷʚʣʷʝʪ 

ʦʩʪʦʨʦʞʥʦʩʪʴ ʠ ʤʝʪʦʜʠʯʥʦʩʪʴ. ʆʪʧʨʘʚʥʦʡ 

ʪʦʯʢʦʡ ʩʣʫʞʘʪ ʪʝ ʞʝ ʢʨʠʪʝʨʠʠ, ʢʦʪʦʨʳʤʠ 

ʨʫʢʦʚʦʜʩʪʚʫʶʪʩʷ ʧʦʢʫʧʘʪʝʣʠ ʢʦʤʧʴʶʪʝʨʦʚ ʧʦ 

ʚʩʝʤʫ ʤʠʨʫ: ʩʪʘʙʠʣʴʥʦʩʪʴ ʢʦʤʧʘʥʠʠ, 

ʩʧʦʩʦʙʥʦʩʪʴ ʨʝʰʘʪʴ ʧʨʦʙʣʝʤʳ, ʧʦʪʝʥʮʠʘʣ 

ʨʦʩʪʘ ʠ ʙʫʜʫʱʠʝ ʚʦʟʤʦʞʥʦʩʪʠ, ʫʩʣʦʚʠʷ ʠ ʪ. 

ʜ. 

ʇʦʩʣʝʜʫʶʱʘʷ ʧʦʟʠʮʠʷ ʝʱʸ ʙʦʣʝʝ 

ʥʝʦʧʨʝʜʝʣʸʥʥʘ: ʚʦʧʨʦʩʳ ʢʘʯʝʩʪʚʘ ʤʝʩʪʥʦʛʦ 

ʧʝʨʩʦʥʘʣʘ ʠ ʦʨʛʘʥʠʟʘʮʠʠ, ʦʨʠʝʥʪʘʮʠʷ ʥʘ 

ʩʦʚʝʪʩʢʠʡ ʨʳʥʦʢ, ʧʦʜʜʝʨʞʢʘ ʟʘʧʘʩʥʳʤʠ 

ʯʘʩʪʷʤʠ, ʚʩʝ ʫʨʦʚʥʠ ʦʙʨʘʟʦʚʘʥʠʷ ʠ 

ʧʦʜʛʦʪʦʚʢʠ, ʣʠʪʝʨʘʪʫʨʘ, ʩʧʨʘʚʦʯʥʳʝ 

ʨʫʢʦʚʦʜʩʪʚʘ ʠ, ʥʘʢʦʥʝʮ, ʘʙʩʦʣʶʪʥʘʷ 

ʚʳʥʦʩʣʠʚʦʩʪʴ ʜʣʷ ʫʜʦʚʣʝʪʚʦʨʝʥʠʷ 

ʪʨʝʙʦʚʘʪʝʣʴʥʳʭ ʠ ʚʟʳʩʢʘʪʝʣʴʥʳʭ ʢʣʠʝʥʪʦʚ. 

ʀʥʦʩʪʨʘʥʥʘʷ ʚʘʣʶʪʘ ʜʦʩʪʫʧʥʘ ʪʦʣʴʢʦ ʜʣʷ 

ʚʘʞʥʳʭ ʧʨʦʝʢʪʦʚ, ʢʦʪʦʨʳʝ ʥʝʠʟʙʝʞʥʦ 

ʢʦʥʪʨʦʣʠʨʫʶʪʩʷ ʦʪ ʧʨʝʜʢʦʥʪʨʘʢʪʥʦʛʦ 

ʧʝʨʠʦʜʘ ʜʦ ʵʪʘʧʘ ʧʦʩʣʝ ʫʩʪʘʥʦʚʢʠ. ʇʦʣʥʳʡ 

ʫʩʧʝʭ ð ʛʣʘʚʥʳʡ ʢʨʠʪʝʨʠʡ. ʊʘʢʠʤ ʦʙʨʘʟʦʤ, 

ʉʦʚʝʪʩʢʠʡ ʉʦʶʟ ʠʱʝʪ ʫ ʧʦʩʪʘʚʱʠʢʘ 

ʢʦʤʧʣʝʢʩʥʳʝ ʫʩʣʫʛʠ ʠ ʦʨʛʘʥʠʟʘʮʠʶ. 

ʅʘ ʧʨʘʢʪʠʢʝ ʩʦʚʝʪʩʢʠʝ ʟʘʢʘʟʯʠʢʠ 

ʧʨʠʜʝʨʞʠʚʘʶʪʩʷ ʧʦʣʠʪʠʢʠ ʩʘʤʦʦʙʝʩʧʝʯʝʥʠʷ, 

ʯʪʦ ʙʦʣʴʰʝ ʩʦʦʪʚʝʪʩʪʚʫʝʪ ʥʘʮʠʦʥʘʣʴʥʦʤʫ 

ʭʘʨʘʢʪʝʨʫ. ʇʦʣʴʟʦʚʘʪʝʣʠ ʥʝ ʧʨʝʜʲʷʚʣʷʶʪ 

ʯʨʝʟʤʝʨʥʳʭ ʪʨʝʙʦʚʘʥʠʡ ʢ ʧʦʜʜʝʨʞʢʝ. ʉ ʥʠʤʠ 

ʣʝʛʢʦ ʦʙʱʘʪʴʩʷ, ʠ ʦʥʠ ʦʩʪʘʚʣʷʶʪ ʦʪʣʠʯʥʳʝ 

ʦʪʟʳʚʳ. ʇʨʝʞʜʝ ʚʩʝʛʦ, ʦʥʠ ʙʦʣʝʝ ʢʨʝʘʪʠʚʥʳ 

ʠ ʠʥʥʦʚʘʮʠʦʥʥʳ ʚ ʠʩʧʦʣʴʟʦʚʘʥʠʠ ʩʠʩʪʝʤ, 

ʯʝʤ ʘʥʘʣʦʛʠʯʥʳʝ ʟʘʧʘʜʥʳʝ ʦʨʛʘʥʠʟʘʮʠʠ. ʇʨʠ 

ʤʘʨʢʝʪʠʥʛʝ ʢʦʤʧʴʶʪʝʨʥʳʭ ʩʠʩʪʝʤ ʚ 

https://retro-computer.ru/home.aspx#/item/Rediffusion_MKIII_Terminal



